


 

What are your legal obligations to me when providing recommendations? 
How else does your firm make money and what conflicts of interest do you have? 

M1 does not provide recommendations. The way we make money creates some conflicts with your interests. You should 
understand and ask us about these conflicts because they can affect the services we provide you. Here are some examples to 
help you understand what this means. 

M1 Brokerage Accounts: We make money on cash balances held in M1 Brokerage accounts and with the exception of the M1 High- 
Yield Cash Account, do not pay you interest on those balances. We receive payment for order flow and are compensated based 
on the amount of shares we send to certain execution venues. Additionally, M1 makes revenue from Margin Loans in M1 Brokerage 
Accounts. 

M1 High-Yield Cash Account: We make money from deposits into the High-Yield Cash-Account and participate in the Cash Sweep 
Program. We earn money on the difference (or spread) between the rate at which the Program Bank pays you for the cash and the 
fees paid to us by the Program Banks for the use of your cash, so M1 has an incentive to send your cash to the Program Banks, and 
you receive a lower yield than if the Program Banks did not pay us a fee. Furthermore, M1 will realize intellectual property gains as 
a result of its relationship with Intermediary Bank, such as deposit processing services. M1 may be a customer of a Participating 
Bank or Intermediary Bank and may have other financial interactions with a Participating Bank or Intermediary Bank. 

Fully Paid for Securities Lending: Customers who are enrolled in M1’s Fully Paid for Securities Lending program have the option to 
opt out as you so choose We make money on certain securities that are lent out, however 10% of any revenue earned is also paid 
directly to your account. Some securities in the M1 Model Portfolios may result in higher revenue as a Hard to Borrow security for 
Fully Paid for Lending and Margin Hypothecation. 

All of these may conflict with your interests. For further information, please see M1’s Disclosures page. 
 

How do your financial professionals make money? 
 

The firm’s financial professionals are compensated with a mix of an annual salary, incentive stock options and bonuses 
that are based on their overall job responsibilities and performance. In limited circumstances, some employees may receive 
incentive compensation tied to the overall success of certain products. This compensation is tied to the success of the firm and 
there may be conflicts of interest between the firm and you as described above. 

 
 
Do you or your financial professionals have legal or disciplinary history? 

Yes. M1 Finance or our financial professionals have legal and disciplinary history. You are encouraged to visit Investor.gov/ 
CRS or https://brokercheck.finra.org/ for a free and simple search tool to research us and our financial professionals. 

 

Additional Information 
 

For additional information on M1’s products and services, please visit our website, including our disclosure library and 
agreement library. 

If you would like additional, up-to-date information or a copy of this disclosure, please contact us at help@m1.com or call us at 
312-600-2883. 

 

 

Help me understand how these fees and costs might affect my investments.  If I give you $10,000 to invest, how much will go to 
fees and costs, and how much will be invested for me? 

 

 
 

How might your conflicts of interest affect me, and how will you address them?  
 

 
 

As a financial professional, do you have any disciplinary history?  For what type of conduct?  
 

 
 

Who is my primary contact person?  Is he or she a representative or an investment advisor or a broker-dealer?  Who can I talk to if 
I have concerns about how this person is treating me?  
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